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Why it’s never too early:
obtaining your pre-approval
You’ve been mulling it over for some time, and now it’s a reality: you’re
going to be moving home in 2015! Whether you’re purchasing your first
residence, upsizing, downsizing or sea-changing – moving home is an
important rite of passage that marks a new stage in your life.

Learning that you can’t afford to buy in an area you love can be a nasty
shock – but losing a home to another buyer because you cannot offer
unconditional terms (i.e. not subject to financial approval from the bank)
is positively distressing.

Word to the wise: before you buy those rolls of designer wallpaper for
your new lounge room, slow things down and do the boring – but
necessary – work of obtaining a finance pre-approval. A little
paperwork done now with your broker will save you time,
protect you from heartbreaking disappointment and will
even give you the edge over other less-prepared buyers
when it comes to signing on the dotted line. Here’s why.

Vendors and agents look favourably upon buyers who are
well-prepared and able to offer unconditional contract
terms, reducing the likelihood of a buyer ‘cooling off’ and
even saving you money. A vendor will often prefer to
take a slightly lower offer if it is unconditional or highly
qualified – a benefit you can only offer if you’ve taken
time to meet with your broker to understand your
financial capacity.

Shopping for a new residence without
understanding your financial capacity is a
risky undertaking. You can easily spend
months wandering a suburb you’ve
got your heart set upon, only to
learn that your budget doesn’t
match your expectations.

Having a pre-approval can also help you
participate in hotly-contested private
sales where you may have as little as
a working day to make your offer
known – leaving no time to
dilly-dally around with paperwork.
Similarly, if you are planning to
purchase at auction, make sure you fully
understand your lending capacity – as
sales made at auction are unconditional.

Before you begin house-hunting, meet with your
broker to definitively understand your financial
capacity and (if possible) obtain a pre-approval.
You can then go on to browse suburbs which
match your lending capacity, and negotiate
robustly with agents – edging out less-prepared
buyers and nabbing your dream home with less
competition.
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Have big plans for 2015? Let’s meet now to
organise the necessary finance, putting you
in a position of knowledge and negotiating
power.
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Settle down: property
settlements and the
holiday season
When it comes time to choosing your mortgage broker,
don’t fall into the trap of thinking that all brokers are the
same, enjoying equal influence over the financial
institutions they deal with on your behalf.
With many property transactions’ success or failure riding
on the ability of a broker to ‘get the deal done’ in a timely
fashion with often-unwieldy banks and agents, choosing the
wrong broker can be a costly mistake.
Are you planning on settling on a property over the holiday
season to take advantage of a few weeks of summer
holiday to unpack and refresh? Great idea! Bear this in mind,
however - remember that banking staff, lawyers, estate
agents and conveyancers also take this period of time off in
order to recharge their batteries – meaning that settling a
property during the holiday season can be a tricky
undertaking.
This is where a respected and energetic broker with strong
connections to your lending institution can make a real
difference – racing around with your settlement documents,
following up on all relevant parties and ensuring you finalise
your contract on time.
Avoid penalties that might come from failing to settle your
property on time by connecting with us – experienced and
respected brokers. All you’ll have left to do is pack the
house and book your removalists!
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From time-to-time, an occasion
arises where you might need
access to a small loan.
Perhaps you’d like to landscape
the front yard, you’re yearning to
take a longed-for holiday or
maybe you need the funds for an
emergency.
How should you loan the money
you need? Will a credit card or a
personal loan best suit your
circumstances? Ultimately, it
comes down to what you are
buying and how you intend on
paying it back.
Credit cards are convenient – they
offer access to cash instantly,
have interest-free periods and
many are linked to rewards
programs. Credit cards can be
useful for small purchases less
than $5000 and short term debt –
but they do have a higher interest
rate than personal loans and costs
can accrue quickly with minimum
repayments required only.
Personal loans take time to apply
for and access, yet are cheaper in
the long term. They suit bigger
projects like renovations, holidays
and car purchases. A personal
loan’s structured repayment
schedule means that your debt
will be paid off in a nominated
time – which means you’re less
tempted to keep spending!

LEASING

PERSONAL
LOANS
RISK
PROTECTION
For all your Insurance needs
contact Allianz direct on 1300 858
642 and quote broker ID 24946 to
receive the Broker discounts.
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Zac Barnard – Finance Broker
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M 0416 929 997
W keymortgagesolutions.com.au

Some of our lenders include

We would like to take this opportunity to wish
everyone a wonderful festive season
and fantastic New Year.
Our business is built on referrals and we would welcome the opportunity to assist any of your family or friends, also with their finance.
Important note: Readers should not rely solely on the content of this newsletter. All endeavours are made to ensure the content is current and accurate
however, we make no representations or warranties as to the accuracy, reliability, completeness, or currency of the content. Readers should seek their
own independent professional advice before making any decisions based on the information contained herein.

