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money matters
NEVER TOO EARLY:
OBTAINING YOUR
PRE-APPROVAL
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You’ve been mulling it over for some
time, and now it’s a reality: you’re
going to be moving home next year!
Whether you’re purchasing your ﬁrst
residence, upsizing, downsizing or
sea-changing – moving home is an
important rite of passage that marks a
new stage in your life. Word to the
wise: before you buy those rolls of
designer wallpaper for your new
lounge room, slow things down and do
the boring – but necessary – work of
obtaining a ﬁnance pre-approval. A
little paperwork done now with your
broker will save you time, protect you
from heartbreaking disappointment
and will even give you the edge over
other less-prepared buyers when it
comes to signing on the dotted line.
Here’s why.
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Shopping for a new residence without
understanding your ﬁnancial capacity
is a risky undertaking. You can easily
spend months wandering a suburb
you’ve got your heart set upon, only to
learn that your budget doesn’t match
your expectations. Before you begin
house-hunting, meet with your broker
to deﬁnitively understand your
ﬁnancial capacity and (if possible)
obtain a pre-approval. You can then go
on to browse suburbs which match
your lending capacity, and negotiate
robustly with agents – edging out
less-prepared buyers and nabbing
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your dream home with less
competition. Learning that you can’t
afford to buy in an area you love can
be a nasty shock – but losing a home
to another buyer because you can’t
offer unconditional terms (i.e. not
subject to ﬁnancial approval from the
bank) is positively distressing.
Vendors and agents look favourably
upon buyers who are well-prepared
and able to offer unconditional
contract terms, reducing the likelihood
of a buyer ‘cooling off’ and even saving
you money. A vendor will often prefer
to take a slightly lower offer if it is
unconditional or highly qualiﬁed – a
beneﬁt you can only offer if you’ve
taken time to meet with your broker to
understand your ﬁnancial capacity.
Having a pre-approval can also help
you participate in hotly-contested
private sales where you may have as
little as a working day to make your
offer known – leaving no time to
dilly-dally around with paperwork.
Similarly, if you are planning to
purchase at auction, make sure you
fully understand your lending capacity
– as sales made at auction are
unconditional.
Have big plans for the year ahead?
Let’s meet now to organise the necessary
ﬁnance, putting you in a position of
knowledge and negotiating power.
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Just add equity:
improving your
asset’s value
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When it comes to selling or reﬁnancing your
property, your aim is to enhance the value of
your asset to its maximum. Improving your
home in simple ways can help attract more
interest from the market, allowing you to
command a higher price or stronger valuation.
The zones that beneﬁt most from cosmetic
renovation are the ‘wet areas’: a
well-appointed, modern and clean kitchen is a
drawcard when it comes to inspections, as are
fresh bathrooms – with old, tatty bathrooms
devaluing a residence substantially.
Maximising natural light throughout the home
and installing appropriate lighting can also
improve the atmosphere of the property – with
dark, dingy properties putting off buyers quickly.
Knocking down non-weight bearing walls can
often give a feel of spaciousness and abundance,
too.
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Opt for large, open-plan living and dining spaces
to attract the most interest. Ducted heating and
cooling systems can also add value, allowing
your property to compete against others with
less attractive features.
Making changes to your property can be costly,
so be sure to weigh up the potential increase in
equity, sale value or rental yield before
beginning any project.

Consolidate your debts to reduce stress

Key Mortgage Solutions

However, consolidating debts is not as cut and dry
as it sounds. It is important to bear in mind that:
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1. being able to pay off high-interest debts at the
lower mortgage rate;
2. having one monthly repayment; and

Bearing in mind that interest rates on car loans,
personal loans and credit cards are usually much
higher than those of a home loan, it may seem
sensible to consolidate all debts. Consolidation
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3. the availability of additional disposable
income.

The advantages of consolidation are:

It is not uncommon for one household to have
multiple loans by way of mortgages, car loans,
personal loans and credit cards. The repayments
on these loans and credit cards fall due at various
times of the month and in differing amounts.
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also means not having to negotiate the multiple
repayments every month.

Consolidating multiple debts into a current
mortgage could be a worthwhile exercise to get
out of the multiple loan repayment maze.
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1. it will increase the home loan debt and
monthly repayments; and
2. other debts are being paid off over a longer
period of time than originally intended.

W keymortgagesolutions.com.au
Some of our lenders include

Nevertheless, all is not lost. There is a smart
money way to counteract this. By paying a portion
of the additional disposable income into the
mortgage, you can reduce the term of the loan
and in turn this reduces the interest paid over the
life of the loan. If you are unsure if debt
consolidation will suit your personal situation, it
may be wise to consult a professional to help you
decide.

Our business is built on referrals and we would welcome the opportunity to assist any of your family or friends, also with their finance.
Important note: Readers should not rely solely on the content of this newsletter. All endeavours are made to ensure the content is current and accurate
however, we make no representations or warranties as to the accuracy, reliability, completeness, or currency of the content. Readers should seek their
own independent professional advice before making any decisions based on the information contained herein.

